
Administrative Office • One Sammons Plaza • Sioux Falls, SD   |   NorthAmericanCompany.com 
1801NM-9                             	           FOR AGENT USE ONLY. NOT TO BE USED FOR CONSUMER SOLICITATION.	     � 5-26

 

Premium Finance
Premium finance uses a loan from a third-party lender to fund life insurance premiums. This strategy is often designed for affluent 
clients whose assets are concentrated in businesses, real estate, or investments and who prefer to preserve liquidity rather than 
reposition capital. It can help clients obtain meaningful coverage while keeping assets working in other areas of their financial plan.

Client Profile
•	 Need substantial life insurance coverage for estate, legacy or business planning

•	 Are business owners or high-net-worth individuals

•	 Have a minimum net worth of $10 million

•	 Have annual income of $200,000 or more

•	 Have assets concentrated in businesses, real estate, or investments

•	 Want to preserve liquidity rather than use cash for premiums

Agent Name: __________________________________________

Phone Number:  ________________________________________

Email Address:  ________________________________________

North American Company for Life and Health Insurance®

Opportunities
Client Name		  				    Notes	

1.___________________________________________		  _____________________________________________	

2.___________________________________________		  _____________________________________________

3.___________________________________________		  _____________________________________________

Additional Opportunities

__________________________________________________________________________________________________

__________________________________________________________________________________________________

__________________________________________________________________________________________________

As independent financial professionals, it is up to you to choose whether any of the sales concepts contained in these materials might be appropriate for use with your 
particular sales strategy and clients. Please note that North American does not require you to use any of these sales concepts; they are resources that can be used at your 
option for your own individualized sales presentations if appropriate for the particular client and circumstances.

Neither North American nor its agents give tax advice. Please advise your customers to consult with and rely on a qualified legal or tax advisor before entering into or 
paying additional premiums with respect to such arrangements.

Sammons Financial® is the marketing name for Sammons® Financial Group, Inc.’s member companies, including North American Company for Life and Health Insurance®. 
Annuities and life insurance are issued by, and product guarantees are solely the responsibility of, North American Company for Life and Health Insurance.


